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BEB-MHCTPYMEHTbI IMAOrEHEPALIUM B MAPKETUHI'E ®OPMUPOBAHUA
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Ckpunko B.E., AkyHuHa 10.C.
Kysbacckuii rocyaapCTBEHHbIA TEXHUYECKMI YHBEpCuTET uMern T.0. MNopbavesa

AHHOTauus.
K HacToslLeMy MOMeHTY BeG-MapKETUHT CTan NOUCTMHE rnobanbHbIM MHCTPYMEH-
TOM (hopmupoBaHmus crnpoca. Bmecte ¢ Tem npobnembl 6esonacHoCTH nepeaaym
NepcoHanbHbIX AaHHbIX W TpaH3akuuin vepe3 WHTEpHeT Hapsgy C paclumpsio-
wmcst umecnom B2C n B2B oHnaiH-nnatcopm v ycuneHmnem KOHKypeHLn 3aTpya-
HSIIOT KOHBEPCUIO CNPOCa W MPUHSATHE NOTEHUMANbHBIM MOKyNaTenem peLueHns o
nokynke. B aToil cBA3M B cTaThe 0bpalLeHo 0c060e BHUMaHWE Ha NAoreHepaLyo
— KIMKOYEBOW 3MIEMEHT CTPaTEru NPUBIEYEHNS HOBbIX NOKYNaTenen 1 KOHBEpCUn
MOTEHLManbHOro cnpoca B peanbHblil. B xoge ucenenosanns Gbin ucnonb3osaH
MEeTOL, «BOPOHKM CPOCay, NO3BONSOLMA BbILENUTL XapaKTepHbIE 3Tanbl NPUHS-
TUS peLeHus nokynatenem. B ycnoBusix ycuneHus KOHKypeHLMM Iuabl — noTeH-
‘@ @ \ LnarnbHble NoKynaTenu, OCyLEeCTBSIOLLME MHTEHCUBHBIA MHAOPMALMOHHBIA 06-
MEH C NPOAABLIOM, — ABNSAKOTCS 3a0rOM Nporpecca «BOPOHKM Crpocay. 310 aKTy-
anuaupyeT Takie MPUHLMMBLI MapkeTHra hOPMMPOBaHUS Cpoca, Kak AeTanbHoe

WUHdopmaums o ctatbe 3HaHWe NOTPEBHOCTEN KNMEHTOB, ONTUMM3ALIMIO PACXOAO0B Ha Pa3HbIX Tanax «Bo-
Mocrtynuna: POHKM cnpocay» Mo Mepe ero KOHBEPCUM, COBMELLEHME NPe-NPOAaXHOro 1 nocT-
01 Wions 2022 . NPOAAXHOTO MapKETUHra, AVBEPCUCMKALMIO STArMOB «BOPOHKM CNPOCay, CUHXPO-

HW3aLMI0 BXOLSALLEro W Ucxogsllero mapkeTuHra. C y4eTom AaHHbIX NPUHLMMIOB
OpobpeHa nocne peLeH3npoBaHns:  NngoreHepauus ¢ cnonb3oBaHuem Beb-canTos Tpebyet npumeHeHus CDN (cetu

26 Wionsa 2022 . [OCTaBKM KOHTEHTA) NS YCKOPEHWS MONHOLEHHOW 3arpy3ku Beb-caiTa, paspa-

BOTKM TapreTuHra CTPYKTYpbl €70 AU3aiHa 1 YNPOLLEHUS MEHIO HaBUraLm (B 0co-
MpuHsaTa K nybnukaumm: BeHHocTM Ans MOOWMMBHOA Bepcuu), COBEPLUEHCTBOBAHWS CcryxObl 0BpaTHOM
27 Wons 2022 . CBS3W W MOBLILLEHUS MOKYNATENbCKOro A0BEPUs, UCMONb30BAHUSA TU3EPOB KOH-

TEHTa 1 NpuBneYeHus npodeccruoHanbHol Beb-aHanuTukn. Ocoboe BHUMaHME B
KnioueBble cnoBa: MapkeTWHr, CTaTbe YAENEHO MapKeTUHIY (hOPMMPOBaHMS U KOHBEPCHM Cripoca B cucteme B2B,
(hopMupoBaHNe cnpoca, NWAOTeHe-  NEPCNEeKTUBHbIMU MHCTPYMEHTaMU KOTOPOro aBnstoTes PR-kamnaHum B aneKTpoH-
paLus, KOHBEepCKs cNpoca, «BOPoHka  Hbix CMI v coumanbHbix ceTsix, onTummsaums B2B-koHTeHTa v Beb-pecypcos nog
cnpoca Tpe60BaHMs NOUCKOBBIX CUCTEM, MAPKETUHI NOAKACTOB W NAPTHEPCKNIA MapKETUHT.

Jlna yumuposanusa: Cxpunko B.E., Sxyruna FO.C. BeG-uHCTpyMEHTHI TUIOTEHEPAIlH B MapKeTHHTE op-
MHUpOBaHus cripoca // IKOHOMUKA U ynpaBieHne nHHoBalusmMu — 2022. — Ne 2 (21). — C. 77-88 — DOI:
10.26730/2587-5574-2022-2-77-88
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Abstract.

‘@ @ \ By now, web marketing has become a truly global tool for generating demand. At
the same time, security issues in the transmission of personal data and transactions

over the Internet, along with the growing number of B2C and B2B online platforms

and increased competition, make it difficult for a potential buyer to convert demand

in a purchase decision for a potential buyer. In this regard, the article pays special
attention to lead generation, a key element of the strategy for attracting new buyers
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and converting potential demand into real one. In the course of the study, the “de-
mand funnel” method was used, which makes it possible to identify the character-
istic stages of the decision-making by the buyer. In the face of increased competi-
tion, the leads (potential buyers who carry out an intensive information exchange
with the seller) are the key to the progress of the "demand funnel". This actualizes
such principles of demand formation marketing as detailed knowledge of customer
needs, optimization of costs at different stages of the "demand funnel" as it is con-
verted, combination of pre-sales and post-sales marketing, diversification of the
stages of the "demand funnel", synchronization of incoming and outgoing outbound
marketing. Given these principles, lead generation using websites requires the CDN
(content delivery network) to speed up the full loading of the website, develop a
targeting structure for its design and simplify the navigation menu (especially for the
mobile version), perfect feedback service and increasing consumer confidence, us-
ing content teasers and attracting professional web analytics. Particular attention is

paid to the demand formation and conversion marketing in the B2B system, the
promising tools of which are PR campaigns in electronic media and social networks,
optimization of B2B content and web resources for the requirements of search en-
gines, podcast marketing and affiliate marketing.

For citation: Skripko V.E., Yakunina Yu.S. Lead generation web tools in demand generation marketing.
Economics and Innovation Management, 2022, no. 2 (21), pp. 77-88. DOI: 10.26730/2587-5574-2022-2-
77-88

1 Introduction / Beenenne

MapkeTHHT POpPMHUPOBAHUS CIIPOCA SBISIETCS KaTeropuei, 00beTUHSIONIEH PHIHOYHBIC CTPATETHN
(bupMBI, BKIIOYAIOIIME TOBBIIICHNE Y3HABAEMOCTH OpeH/ia CPEACTBAMH BXOISIIEIO U peallbHOTO Map-
KETHHIa, a TAKXKE MepbI 10 yaepkanuto kiaueHtoB [1]. [To muenuro k. Cukiepa, MapKkeTHHT (HOPMH-
POBaHUsI CIIpOca SBJISIETCS CBSI3YIOLIMM 3BEHOM MEXy PEKJIaMHOM KaMIaHWeH 1 MpoJayKaMu, IPOBH-
eHueM Openna u munorenepanueii [2]. O.Y. FOnnamesa BeiaBuraeT GopMHUpOBaHHE CIIPOCA HA MECTO
MHCTPYMEHTA, KOTOPBIM O3BOJISIET AepKaTh GUPMY B I10JI€ 3pEHHS IOTCHUHUAIBHBIX KJIMEHTOB, IPEI0-
CTaBIISIsl UM HH(POPMALIHIO, HEOOXOAUMYO [UISl IPUHSITHS petieHuit [3]. Psia aBTopoB roBOpHT 0 1IENIOCT-
HOUM MapKETHHTOBOM CTpAaTeTUH JINAOTCHEPAIIMY Ha BCEM KM3HEHHOM IMKJIe KineHTa [4].

B mapkeTuHre n3BeCTHBI HOAXO/IbI, UCIIOJIB3YyEMbIE JUIS aHANN3a [IPoLecca IPUHSITUS PELICHUH O
MOKYTIKE, TAKUE KaK «BOPOHKa cripocay [5] («BopoHKa mponax» [6]) uim kaprta mpoiax (TeXHOIoTHIe-
ckasi kapTta [7]). B uacTHOCTH, «BOPOHKA [TPOIAXK» HUITH «BOPOHKA CIIPOCA» MPEICTABISET COO0H 11adI0H
JIEHCTBUI, KOTOPOMY OYAyT CIIeJ0BaTh MOTEHIMATbHbIC KIIMEHTHI, IPOXO/IS PA3IMYHbIC dTAIbl 3aKITI0-
yeHus caeiku. Llenb kaxmoro sTamna — nNpeJocTaBUTh NOTEHIUAIBHBIM HMOKYHATENIM HHPOPMALIHIO,
HEOOXOIUMYIO JUTS YCIIEITHOTO MPOJIBIKEHHS K COBEPUICHUIO TOKYNKH, KOHBEPCUH MOTEHIIMATBHBIX
KJIMEHTOB B pealibHbIX MOKymnaTesnei. Kapra mposax oTpaxkaeT BOILIONIEHUE MAPKETHHIOBBIX TEXHOIIO-
THi B IeHCTBUSX MPOAABLIOB, KOTOPBIE CIEAYIOT CBOEMY IIA0JIOHY, PaCIPOCTPAHSIONIEMYCS KaK Ha BECh
NPOLIECC MPOJAXK, TAK ¥ Ha €ro OTAEIbHBIE COCTABIISIOIINE.

O06a naHHBIX 1M0J1X0/1a («BOPOHKA CIIPOCa» M KapTa MpoJIaXk) HHTETPUPYIOT JINAO0T €HEPAIHIO, KOTO-
past, mo MHeHMIO P. Celtbl, HAPSAMYIO ONIpeeNsieT 3aBEpIIAIOLINIA 3Tl MPOLecca IPOJaKU — IPUHATHE
OKOHYATEIFHOTO PEIICHHUs O MOKYIIKe, COMPOBOXKAAMOLIeecs: TpaH3aKiuel B 100oii u3 ee dopm [8].
Jlpyrue aBTOpbI, HAIPOTHUB, PACCMAaTPUBAET JINJOTCHEPAIMIO B 00Jiee Y3KOM CMBICIIE — KaK IPOIECcC
(bopMHPOBaHMsI, TOCTOSIHHOTO OOHOBJICHUS M pacIiipeHus 0a3bl TOTCHIMAIBLHBIX KIIMEHTOB — 3aUHTe-
PECOBaHHBIX B MpoayKTe Jull (JinaoB) [4]. B Gonee y3KkoM cMBbICIe JTH0reHepalys B OOJIbIIeH CTeeHH
CBSI3aHA C PEKJIAMHOMN AEATEILHOCTHIO, YEM C MIPOaKaMHt HEIOCPEACTBEHHO.

JInporeneparyss OCHOBaHA Ha OOLIETIPUHATON KIACCH()UKAINH JIUIOB: «XOJOAHBIE», KTEIUIbIE) 1
«ropsaue» [9]. K «xomomHbIM» JTuaaM OTHOCSTCS MOTEHIMAIbHBIC KIHEHTHI — yacTHbIe Jmia (B2C)
win ¢upmsl (B2B), — koTopble HeKOra BEIpa3wiii HHTEPEC K MOKYIIKE, HO K HACTOSIIEMY MOMEHTY
MOTHUBAIIHS K 3aBEPIICHHIO CIEITKH Y HUX OTCYTCTBYET (K TAKOBBIM OTHOCSITCS MOJIyYaTeH PacChUIOK,
TIOJIITMCYMKH Ha KaHAIIBI TIPOJIABIIOB, KITUEHTHI, HE pacloliararoiue B JAaHHBI MOMEHT TpeOyeMbIM (-
HaHCHUPOBaHMEM U IIp.). «Teribie» JuIbl — MOTEHIMANbHBIE TIOKYIIATeIH, KOTOPbIE HE CHIENIand OKOH-
YaTeNnbHOro BHIOOPA, HO TEM HE MEHEee BCTYIHIU B KOHTAKT C MPOJABIOM JUIsl IOJTYYEHUS JIOTTOTHH-
TenbHON MH(opMarmu. HakoHel, «ropsaney bl — IOKYaTel, OITBEPANBIINE HAMEPEHUE 3aBep-
HINTH CAENKY (POPMUPOBaHUEM 3asBKU WM MEPEXOAOM K COCTABICHUIO KOHTPAKTA.
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CrnemyeT OTMETUTh, YTO TEPMHUHBI «()OPMHUPOBAHUE CIPOCA» U «IHIOTCHEpaIs» HE TOXKIC-
CTBEHHBI I10 CBOEH CyTH. [IpofaBIbl peanu3yIoT cTpareruto GOpMUPOBAHUS CIIPOCA TP BBOJE HA PhI-
HOK HOBBIX BHJIOB MTPOJYKIIMH, OCHOBBIBASICH HA IIHPOKOM CIIEKTPE PE3YIbTATOB MAPKETUHTOBBIX HC-
CIICIOBAHMI U YK€ pa3BepHYTOM pekiaMHoOW kammaHuu. [1pu 3Tom Qupma-nponaselr] 3HAKOMUT ITieJie-
BYIO ayJIUTOPHIO C TEMU BO3MOXKHOCTSIMH, KOTOpPbIE TIPOIYKT MPEIOCTABISAET JUIsl yIOBICTBOPEHHSI aK-
TyaJbHBIX TOTpeOHOCTel. CTparerus JIMaoreHepaliy 3aKIF0YacTCs B HAICIMBAHHH MapKETHHTOBBIX
YCHIJIMH Ha ONPE/ICIICHHBIC CErMEHTRI U3 O0IIEeH 1IeJIeBOM ay IUTOPUH, 4TO, TI0 MHeHUI0 M. UenmnaHoBa,
JaeT 0oJiee BEICOKHI KOA(DMUITMEHT KOHBEPCHH CITPOCA, XapaKTEPU3YIOIIHIA MePEeX0]l MOTCHIIUATBHBIX
nokymnartesei B peasbabie [10]. C nmpakTrdeckoil Touku 3peHusi, A. UypuH BbIACISCT TAKUE MIOKA3aTeIH,
obmue 11 oneHKH 3G (HEKTUBHOCTH TEHEPAIMH CIIPOCa U JIHIOTCHEpaIln, KaK IIeHa JTuaa (3aTpaThl Ha
noJjryueHue uH(popmanuu 00 0JTHOM IMOTSHIIMAIHLHOM KIMCHTE), MApKETUHTOBBIC 3aTpaThl Ha 3aBepile-
HUE CIICJIKH MOTCHITHATBHBIM KIIMEHTOM, JIOJISI KOHBEPCHUH CIIpoca B 00IIMX 00beMax MpoiaXk KOMIAHUN
[11].

2 Materials and Methods / MaTepuajisl 1 MeTOIbI

MecTo auaoreHepanuy B CHCTEME MapKeTHHTa (POPMHUPOBAHUS CIIPOCA SBIISETCS JUCKYCCHOHHBIM
BorpocoM. [To mueHmto P. Cenbl, TUCKPETHBIN MOXO MOKET CBECTH Ha HET 3(PPEKTHBHOCTh MapKe-
TUHTOBBIX YCHIINH (DUPMBI, TOATOMY HAWITydllIasi MAPKETUHTOBAasI CTPATET sl JOJDKHA COYETaTh JIU0Te-
Hepaluio U KoHBepcuio crpoca [12]. BaxkHoe MecTo B Takol CTpaTerny 3aHUMaeT Co31aHue HHpOpMa-
LHOHHOTO «(pYyHAaMEHTa)» KOHBEPCHU CIIPOCA U3 AKTyaJbHBIX JAHHBIX, YTO B IPUHIIUIIE COOTBETCTBYET
nunorenepanuu. [IpoBeieHre MapKETHHTOBBIX UCCIIEIOBAHUHN C TIOMOIIBIO OTIPOCOB M HHTEPBBIO M03-
BOJISIET J€TAIBHO MPOGMINPOBATH PEANBHO CYLIECTBYIOLINX MOTCHIHAIBHBIX IOTPEOUTENEH, YTO AaeT
BO3MOXXHOCTb COCTaBUTh KBATH()HUIIMIPOBAHHOE ONMCAHKE JINAOB U COCPEIOTOUNTHCS Ha Hanboee mep-
CIEKTHBHBIX M3 HUX JJIsl KOHBEPCHH B peasibHBIX Mokynareieid. B wactHocth, P. Cena pekomenmyer
CJIEIYIOIIME BOMPOCHI, HA KOTOpHIC CIeqyeT OOpaTHTh BHUMAaHWE HAa MEPBOM JdTare JHIOTCHEepaluu
[13]:

- KakoB AeMorpaduiecKuii Npouib THITMYHOTO JTUIA U CKOJIBKO TaKUX MPOQHIIeH MOXKET BbIe-
TUTH pupMma?

- KaKOBbI HanboJjee CHUIIbHbBIE TOTPEOHOCTH JIU0B IPUMEHUTEIBHO K IPOAYKTY KOMITAHUH?

- HACKOJIbKO BYXHO MHEHHE NapTHEpOB (st B2B) u konTakTHOTO OKpYyx)enwus (111 B2C) mpu npu-
HSITHU JIWIAMU PEIICHHUS O OKYIKe?

- KaKoe KOJIMYECTBO BPEMEHH 3aTPadrBaET JIU B XOJ€ IPUHATHS PELICHUS O TIOKYNKe?

- KaKOHM KaHaJl TOBapOABIXCHUS MPEANOUYTUTEIICH VISl JINAA ONIPEAEIICHHOrO Mpodus?

- KOMY JIOBEPSIOT JIUJBL: IEMOHCTPUPYIOT PUBEPKEHHOCTH OPEHy MU ONHPAIOTCS HA PEKOMEH-
Ty YKCIIEPTOB?

[Ipodunuzanms J1ua0B U cocTaBlIeHUE UX OAHKOB JAaHHBIX CO3JA€T OCHOBY JJIs NIEPCOHAIN3ALUN
MapkeTuHra gopmuposanus crpoca. [lo onpenenennto X. KoeH, nepconax (TUMUYHBIN JIUA) — 3TO ap-
XETHII, MPEACTABIISIONINIA ONpeIeSICHHBIE CETMEHTRI BCcero Habopa nuzoB [14]. Beigenenue mepcona-
el n3 o011el Macchl JIMI0B O3BOJIMT 1Mo00paTh Hanboee 3P PeKTUBHBIE KaHAJIbl KOMMYHUKAIIH C
LIEJIEBOW ayAUTOPHEH, OHATH, KaK JIUBI ABHXKYTCS IO «BOPOHKE cIipoca». PazpaboTka HHTErpupoBaH-
HOU cTparerny GOpMHPOBAHHS CHPOCa SBIISIETCS MTOMIArOBBIM MTPOIIECCOM U BKIIIOYAET B ce0sl CIeqyIo-
1€ COCTABIISIOINE.

Ha nepBom — na(popManionHOM — mare pa3padOTKH Ba)KHO OINPENEIUTh 3aTPaThl, CBA3aHHBIE C
KOHBEpCHeH Crpoca, U COMOCTABUTh X C JIAHHBIMH O MPHUPOCTE MPOJAaXK 3a ONPECIICHHBIN MePUO/I.
Hawubonee mpocThIM MOAX0JI0M K ONPECTICHUIO [IEHBI KOHBEPCHHU CIpOca SIBIISIETCS AeTICHHE CyMMap-
HBIX PacXO0Jl0B, CBSI3aHHBIX C JIMJOTCHEPALlMel U MOATAIIKUBAHMEM K MOKYIKE, Ha KOJIMYECTBO HOBBIX
nokynareneil. [lomyyeHHble 3Ha4€HHsI B IEPUOBI MAKCUMAIIBHBIX MTPOJIAXK MOTYT MCIIOIb30BAThHCS KaK
9TaJIOH, HA OCHOBE KOTOPOTO MOXKET IJIAHUPOBATHCS SKOHOMHYECKAs COCTABIISIONIAs MapKeTHHTa (op-
MHUPOBAaHUS CIIpoca.

Jiist geTanpHOTO OIpeneNeHrs 3aTPaTHOCTH (JOPMHUPOBAHUS M KOHBEPCHH CIPOCca LeIeCO00pa3HO
YYUTBIBATh )KU3HEHHBIN IIUKJI IIOKYTIaTelNsl KOHKPETHOW QUPMBI — BpEMEHHOW HHTEPBAIl C MOMEHTA TTep-
BOW IOKYTIKH JIO TOTO MOMEHTA, KOT/Ia MIOKYTaTelh epecTaeT MPUoOpeTaTh MPOAYKT Y TAHHOH (PUPMBI.
B 37001 CBSI3M BaXXHO CyMMHPOBAaTh MapKETHHIOBBIE 3aTPaThl, POPMUPYIOIIHECS B TEUEHHUE BCETO JKU3-
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HEHHOTO IIMKJIa nokymnatess. ComocraBieHue 3aTpaTt Ha popMUpOBaHUE M KOHBEPCHIO CIIPOCA, Ope/ie-
JICHHBIX C y4eTOM U 0e3 y4eTa )KU3HEHHOI'O LIUKJIA OKYHaTelsl, 1aeT 00bEeKTUBHYIO HHYOPMALIUIO IS
pa3pabOTKH CHCTEMBI Mep MO MOBBIIICHUIO JIOSTIBHOCTH K OpPEHIy KOMITAHHUH.

BropbIM m1arom siBsieTCsl MOJCIMPOBAHUE JBWKCHHUS JIMJA TI0 IyTH TPUHATHS PELICHHS O I0-
Kynke. OIHOW U3 pacHpOCTPaHEHHBIX MOJEINCH SIBISIETCS CTPYKTYpHPOBAaHHAs «BOPOHKA CIPOCA».
VYrpoluieHHas: MOJEIb «BOPOHKH CIIPOCA» BKIIIOYACT YETHIPE ITAla NPHHATHS PELICHHs TIOKYIIaTeleM,
OCBEJOMJICHHOM O KOHKPETHOM TOBape M O MPOoJaBle. HHPOPMHUPOBAHHE, OCO3HAHHUE, PACCMOTPEHHE U
pemenue (Puc. 1) [6].

e

© UHdopmupoBaHue

-—Paccmmpeuue
Cl

Puc. 1. Ynpowennasa modenv «8opouxu cnpoca»
Fig. 1. Simplified model of the "demand funnel"

M. TaTyMm CTpYKTypUpYyeT «BOPOHKY CHpocay 0ojiee CXeMaTHYHO: COOCTBEHHO JIMIOTCHEpPaLHs,
BOBJICUEHHE B MHPOPMALMOHHBII 0OMEH, KOHBEPCHSI CIIPOCA U BO3HATPAXKACHHUE ITOKYTIATENs 32 CACIIKY
[15].

bosee neranpHas moaenb [16] BkirouaeT B cedst ATambl OCBEIOMICHHOCTH MOTEHIIHATBEHOTO TTOKY-
nartessi, OCO3HaHHE MHTEpeca, paCCMOTPEHUE JeTajlel CAEeNKH, COOCTBEHHO MOKYIKU, (JOPMUPOBAHUS
BIICUATIICHHI 00JIaaTels ¥ nepexo/1 K NOBTOpHOH mokynke (Puc. 2).

OcBenoMIEHHOCTb
noTeHUMansLHoro
nokynaTens

__OcosHaHune nokynarenem
~— WHTepeca

—— PaccmoTpeHuve fetanen
T cAaenku

PeweHue o NOKYyTrKe

Bneanneyme n nepexon K

<—~NOBTOPHOM NOKYMKe

Puc. 2. Jlemanuzuposannas Mooenb «6OPOHKU CHPOCA»
Fig. 2. Detailed model of the "demand funnel"

Jpyras Mozens (popMHPOBaHHUS CIIpOca — IOIIAroBOE ONMCAaHHE OM3HEC-TPOIECCOB MPOAABIA —
npezcrasisiet coboit Customer Journey Map (CJM) u ocHOBaHa Ha IUKIMYHOM BOBIICUEHHH JIHIOB B
nporiecc pa3MbiiuieHnit Hax nokymkoit (Puc. 3) [17]. Hapsiay ¢ moaensio CIM Hernb3st He OTMETHTD T.H.
«JIECTHHUILY Y3HaBa€MOCTH XaHTa», KOTOpask BKIOYAET B c€0s MATHCTYNEHYATYIO MO/IENb TTOKYIIaTeb-
CKOTO TIOBEJICHUS: OTCYTCTBUE NPOOJIEMBI; €CTh IPo0IeMa, HET PEIICHNs; CPABHEHUE CIIOCO00B perie-
HUs1; BEIOOP MPOIYKTA; YBEPEHHOE HAMEPEHHUE U 3aKioueHue caenku [17].
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Puc. 3. Mooens CIM (Customer Journey Map)
Fig. 3. COM Model (Customer Journey Map)

JlnuHa «BOPOHKH CIIPOCay» ONMPEAEsIeTCs AIMHON MapKETHHIOBOTO (TIOKYIIATEIbCKOI0) LIUKIIA: He-
KOTOpbIE MPOILYKTHI MOKYIAIOTCS UMITYJIbCHBHO M UMEIOT KOPOTKYIO MPOJOIKUTEIBHOCTD IIUKIIA, APY-
THe MOKYIKU TpeOyIoT ropas3io 0ojee MpoAOJDKUTENBHOTO IUKIIA MIPOAAXK U3-3a CI0KHOCTH Ipolecca
npuHATUs pewenus. [locnennee B nomHoil Mmepe otHocuTCs K B2B.

[I1a6710HBI «BOPOHKH CIIPOCa» OTPAXKAIOT OCOOCHHOCTH IepPexo/ia OT OJHOTO 3Tana K Apyromy. Taxk,
JTUHEHHAss MOZAETh «BOPOHKH» OTPaKaeT palloHATbHBIE ACHCTBHS OTCHIMAIBLHOTO MOKYNATEN s IpH
NPUHSITHU OYEPEeIHOro pelieHus. MoJens 3MIaTUH OTpaXkaeT KIF0UEBbIE MOMEHTHI SMOLMOHAIBHON
CBSI3U TIOKYTATelIsl ¢ OpeHIOM Ha Ka)KIOM dTarle IPUHATHUS pEIIeHHs O MOKyNKe. Moienb B BUIE ceTe-
BOW JIMarpaMMBbl 1aeT BO3MOKHOCTh BU3YaJIM3UPOBATh PAa3JIMUHBIC TAMbl U UX KIIIOYEBHIE IIEIH, IPO-
OJIeMHbIE TOUKH B3aUMOCHCTBHUI POJABLA U IOKYyIaTesIeH, PEKJIaMHBIH KOHTEHT U BIUATEIbHBIX JIUL]
JUTSL KQKJO0T0 3Tara.

B mo60ii Mozienn «BOPOHKH CIIpOcay Mo Mepe TOTo, Kak OHa Cy>KaeTcsl, TOTCHIUAIbHbIE TTOKYTIa-
TEJIM HAYMHAIOT 00Jiee MHTEHCUBHO MOTPEOJIATh PEKJIaMHBIN KOHTEHT U UCKaTh HH(OpMAIHIo 0 OpeH e
B COLMAJIbHBIX CETSX, a TaKXKe oOpaluaTbes 3a HHPOPMALMOHHON MOJIEPKKOM K APYTHM M3BECTHBIM
mnam. CyKeHue «BOPOHKH CIIPOCay HapsLy C COKpAIICHHEM YMCIia MOTEHIMAIBHBIX MIOKYTIaTelNel Tpe-
OyeT cocpeJOTOUYCHHUS YCIITHIA MPOoJIaBIia Ha MPEJOCTaBIeHUH KaueCTBEHHOTO HH()OPMAIIMOHHOTO KOH-
TEHTa ¥ CO3/1aHMsI CHIIbHBIX BIICUATIICHUH 0 OpeH/ie, MOATAIKUBAIOLINX JIUI0B K IPUHATHIO PELLIEHHUS O
MIOKYIIKE.

Tpetwnii mar co3jaHusi MHTETPUPOBAHHON CTpaTeruy (OPMHUPOBAHUS CIIPOCA CBS3aH C IMepeMelnie-
HHEM B HIDKHIOIO YacTh «BOPOHKH MTPOAAX) MPH NPUHITUH PELICHUH 0 OKyNKe. CTPYKTypa «BOPOHKH
CIpOocay WLIIOCTPUPYET TO, KaK ONpeesIeHHast 10JIs LeJIEBOW ayIUTOPUHU MEPEXOAUT K CIEeIyIoLeMy
niary oyarogapsi yCuiusM GupMsbI 1o (POpMUPOBAHUIO CITPOCa. JTa JI0JIs B MPOIEHTaX ecTh Ko uiu-
€HT KOHBEPCHH I KOHKPETHOTO mpojaBia. Takoil kod(pUIMEHT KOHBEPCUU XapaKTepPeH Kak s
BCETO Ipolecca (OPMUPOBAHUS CIIpoca («BOPOHKa» LIETMKOM), TaK U IS €0 OTACIbHBIX 3TAIIOB, MO-
3TOMY (PUpPME-TIPOAABILY BYKHO OTCIIEKHUBATH KOA(DPHUIMEHT KOHBEPCHU OT OJIHOTO 3Tamna K APyroMy u
KOPPEKTUPOBATh CTPATETHIO POPMUPOBAHHUS CIIPOCA, B TOM YHCIIE COCPEJOTOYNB BHUMaHNE Ha JIHJAX,
KOTOpbIe OyIyT NpHUBJIEKATh ayJUTOPHUIO ITOCPEACTBOM Iepeady BIECUYATICHUN B COLMAIbHBIX CETSX.
CymecTByIoIMe PEKOMEHAALUH 110 OBBIIEHNIO KO3(QQHILIMeHTa KOHBEPCUN OCHOBAHBI HA HHCTPYMEH-
Tax guporenepanuu [18]:

1. TloBbllIeHNe y3HaBaeMOCTH OpeHAa MPH MOMOLIM HHCTPYMEHTOB BeO-I13aiiHa, [[BETOBOIO -
3aiiHa, CO3/laHNe YHUKAIBHON U MPUBJIEKATENbHON eYaTHOW NPOILyKIIMU U MTOJKACTOB.

2. YcuneHne BXOJSIIEro MapKeTHHTa ITyTeM aHallu3a M MCIIOJb30BaHUs BeO-TpaduKka OT IMOCeTH-
TeJIeH — MOTEHIMATIBHBIX U peaIbHBIX JTUI0B. C 3TOM MENBIO MPE/IIoNaraeTcs HCIoIb30BaTh TOUCKOBYIO
ONTUMM3ALINIO, BeJIeHHE OJIOTOB U «TOCTEBbIE MyOJIMKAMN», MH()OPMAIIMOHHbIE OIOJUIETEHN — aBTOMa-
THYECKYIO PACCBIIKY 3JIEKTPOHHOMU ITOYTHI, 3aIPy>KA€MbIi KOHTEHT.
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3. llupokoe UCTIONB30BaHUE KAaHAJIOB TEpeadyd PEKIaMHOTO KOHTCHTA, BKJIFOYAs COIMAIILHBIC
CEeTH, BUJICO, TOIKACTHI, TeNeoHHas pekinaMa u mp. s Kaxaoro kaHamna 1enecoo0pa3Ho pacCUUThI-
BaTh KOA((OHUIIMEHTH KOHBEPCHH M PEHTAOCITLHOCTH ISl TOTO, YTOOBI COCPEIOTOUNTRCS Ha HanOosee
3¢ eKTUBHBIX KaHaJax Uit (POPMHUPOBAHUS CIIpOCa.

Takum o6pazom, popMHUpOBaHKE CIIPOCa TIOBHIIACT OCBEIOMIICHHOCTE MTOTCHITMAIBHBIX IMTOTPEOH-
TeJIeH 0 JeTasIX MPOAYKTa U CACTKH, U UMEHHO Ha 3TOM U3BJICKAIOT BHITOAY (DUPMBI, CIICITHATTH3UPYIO-
HIMecs Ha quaoreHepanuu. B atom gopMupoBanue cripoca u InaoreHepanus nepecekarTcs, Io3ToOMy
3a49aCTyI0 UX HCIIONB3YIOT KaKk CHHOHUMBI. JIuiorenepanus HalelieHa Ha MPEeBPalleHUe LIEIeBOU ayau-
TOPUM B MH(POPMHUPOBAHHBIX MOTCHIUAIBHBIX MOTPEOUTENEH C MOMOIIBIO MPOoIlecca, HAa3bIBAEMOTO
OIICHKOW JHIOB (JIUA-CKOPPUHT). JIMI-CKOPPHHT MPENCTaBIseT COOOW METON OIpeIeNieHHs TOro,
HACKOJILKO HH()OPMHUPOBAHHBIMU SIBIISIOTCS MOTEHIIUALHBIC TOKYTIATEH U HACKOJIBKO 3() (PeKTHBHBIMHU
B UX OTHOIICHUU SIBIISTIOTCS PEKJIAMHBIC MEPOTIPHUSITUS — JTHJ-MarHuThl. [locneTHue BKIIOYAIOT B ceOsl:
peTapreTHHTOBbIC KaMIMaHWU (KaCTOMH3AIUs PEKIIAMHOTO KOHTEHTA JJIsi KOHKPETHBIX JTUJIOB C HENbI0
moOyIUTh UX K KOHBEPCHUH), «Oeibie OyMarm» (3JIEKTPOHHBIC JJOKYMEHTHI B CBOOOHOM JOCTYIIC JIJIS
CKauMBaHU U U3YUYCHHS, COJICPXKAIIUE IETATbHYIO HH(OPMAITUIO O TIPOIYKTE U KOMITAHUH ), JJIEKTPOH-
HbIC KHUTH (CITPAaBOYHUKH, KATAJIOTH), <CKUBBIE COOBITHS (KOHIIEPTHI-TIPE3CHTAIINH, BRICTABKH H TIP.).

3 Results and discussion / Pe3yabTaTbl H 00CyKIeHHe

OpHolt 13 Hanbosee MO3UTUBHO 3aPEKOMEHIOBABIINX ce0s cTpaTeruii (JOpMHUPOBAHHS CITPOCA SIB-
JsieTCsl TOAJEePKaHUE «TIOJHOM BOPOHKHU CIIPOCay. MapKeTHHTOBast CTPATET sl «IIOJIHOW BOPOHKNY (Hho-
KycUpyeTcs Ha KaXJIOM ee IIare 1 HalleJeHa Ha MpUBJIeYeHNe MOKynaTeaeil Ha Bcex 3Tamnax myTu Io-
kynarens. «llonHasi BOpOHKa» TakKe MOXET OBITh HCIOJIb30BaHa MPH NPOJaKax Ha Pa3IUIHbIX Map-
KeTIuieiicax, IHTepHeT-IaTgopmMax u BeO-caifTax, A epeadn PeKIaMHBIX COOOIIEHHH OObIIeMy
YHCITy MOTEHIHUATIbHBIX Mokynareneit [19]. PaspaboTka u peanusaiyss CTpaTeruy «IOJHOW BOPOHKH
CIpOocay JOJKHA CIIEAOBATh ONPEIeICHHBIM IPUHIHIIAM:

A) «3HaliTe CBOMX KIMEHTOB)» — IOHUMaHNE UCTOYHUKOB IMOTPEOHOCTEH MOKymareneil 1 TO BbI-
TOZbI, KOTOPYIO HECET JUIsl HUX MPOAYKT PUPMBIL. 3HaHUE TOT0, KaKHe MPOAYKTHI HanOoJiee MOMyIspHbI
Y KaK peajbHbIe JUIbl HAIIUIA UX U GUPMY-TIPOJIaBIa, MO3BOJISIET CIIPOTHO3UPOBATD KU3HEHHBIN ITHKIT
MOKYHATeNsl U YBEJIMUUThH KOJIMYECTBO LIEJIEBOM ayJUTOPUH Ha Ka’KIOM IIare «BOPOHKHU CIIPOCay.

B) «YuutbiBaiiTe cBOM OFOKET» — TOYHBIN pacueT Pacxo0B Ha JIMJOTCHEPAIMIO U MPOTHO3 J0-
MOJTHUTENBHBIX JI0X00B OT MPOJIaXK MO3BOJIUT ONPEACTUTh MAKCUMAIBHYIO U ONTUMAJIBHYIO IIEHY pe-
KJIAMHOTO KOHTEHTa M1 KOMMYHHUKAIUHA C TUAaMHU. DTO 1aeT BO3MOXKHOCTb MOJICPKHUBATH TPeOyeMbIit
YPOBEHb PAacX0I0B [0 3Tana KOHBEPCHH MOKYIATEIbCKOTO MHTEPECA B IIPOAAXKH.

B) [Nonnmanue cBSI3U «BOPOHKH CIIPOCa» W KOHBEPCHOHHOTO MapKeTHHTa. Kak ObLIO yIOMSIHYTO
BBIIIIE, HA 3TAIle OCBEIOMJICHHOCTH YeM IIHpe OyJIeT «BOPOHKa», TEM Jy4Ille, TOT/Ia Kak Ha dTare pac-
CMOTPEHHSI OCTAIOTCS TOJIBKO T€ JIMJIBI, KOTOPBIE JOBEPSIOT (PUpME, HO KOTOPBIE MOTYT HE IPUHUMATh
pe3yIbTaThl MAPKETUHTOBOH JiesiTelIbHOCTH GupMbl. HakoHel, Ha 3Tarie KOHBEPCHH CIIPOCa CIEIKY CO-
BEPILAIOT TOJBKO T€ MOKYTMATENN, KOTOPHIE MOJI0KHUTEIHHO OLIEHWIN CUCTEMY yIPaBIEHNS KOHTEHTOM
Y CTUMYJIMPOBAaHHE NPOJAK (GUPMBI B LIETIOM.

I') CoBmenieHne MapKeTHHIa € MPOAaXkaMu U nocT-npoaaxamu. Ilo muennio B. Kpacebko, B ycnem-
HOM «BOPOHKE MPOJIaXK» y4acTBYIOT 00e KOMaH bl — pojjaxk U Mapketura [20]. DTo gaeT oxumgaemMplii
Pe3yIbTaT — €CIIU JUBI «BBINAAAI0TY U3 «BOPOHKH CIPOCa» Ha €€ OIIPEeNICHHOM 3Talle, TO CIaXEHHOE
KOMaHJJHOE B3aUMOJCHCTBIE MAPKETOJIOTOB M CIIELMAIMCTOB 0 MPOJaskaM MO3BOJIUT yAEpKaThb JIUI0B
Y TIOJTOTOBUTH MX K MOKYTIKE.

) dueepcudukaliiys 3TaloB «BOPOHKH CIIPOCay — YCHIICHUE 0XBaTa IIeJIeBOl aynutopuu. Hanpu-
Mep, MEPBHIM IIarOM MOKET ObITh HOBBIIIEHHE OCBEIOMJICHHOCTH LIEIEBOM ayAUTOPHH IPHU MTOMOILU
pEKIaMbl B COITMANIBHBIX CETSIX W Ha TEJEBUACHNH, BTOPHIM IIIaroM — KOHIEHTPAIHs Ha peTapreTHHre
JU/IOB, YTOOBI MIEPEBECTH MX HA CTAIHIO PACCMOTPEHUS] BOZMOKHOCTH MOKYIIKH; HAaKOHEI], YTOOBI T0-
OyAWThH TUIIOB EPEHTH K KOHBEPCHH, LIEIECO00Pa3HO UCIIOJIB30BaTh PACCHUIKY AJIEKTPOHHBIX MTHCEM.
To ecTb NpUMEHEHNE KAaKOW-TO OAHOM CTPATEruH JUIsl KaXkI0T0 ATara «BOPOHKH CIPOCa» OrpaHUYNBAET
MOTEHIIMABHBIN 0XBAaT I[EJIEBOI ayANTOPUH U BIUSHUE HA JIUOB.

E) CuHXpOHHOCTBH BXOJSILETO M UCXOIAIIEr0 MapKETHHTa. BXoAsmmii MapKeTHHT MOXKET CTaTh
OTIMYHBIM CIIOCOOOM IPUBIICYH MOTEHIHAIBHBIX JIMOB — IIPH TIOMOLIH LIEIEBBIX TOUCKOBBIX 3aIIPOCOB,
B TOM 4YHclie B UX Onorax. Mcnonp30BaHre MCXOASIIEr0 MapKETHHTA MO3BOJISIET YBEIHUUTh 00HEMbI
(UPMEHHOTO MapKETHHIOBOTO KOHTEHTA, PACIIUPUTH «BOPOHKY MPOJIAXK», YTOOBI YBEIHYHUTh INAHCHI
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Ha KOHBEPCHUIO. 3HAHUE TOTO, YTO MOXKHO MPEIJIOKUTh JTNIaM B HUKHEH 4acTH «BOPOHKH», MO3BOJIAET
CO3/1aBaTh KOHTEHT JJIs JIFO/IeH, 3aMHTEPECOBAHHBIX B KOHEYHOM JTale — 3aKIFOUYEHUH CIEIIKH; TOJIE3HO
COCPEIOTOYNTHh MAPKETHHTOBYIO AESITEIHFHOCT Ha JTNIAX, KOTOPBIE C OONBIIEeH BEPOATHOCTHIO KYIIST B
KpPaTKOCPOYHOH MEpCIEKTHBE.

Peanm3arnust qaHHBIX TPUHITATIOB, TIO3BOJISIONINX 3HAYMUTENBHO YIIYYIIUTH JIHIOTEHEPAITHIO B CH-
cTeMe MapKeTWHTa (DOpPMHPOBaHUS CIIPOCA, 3a4acTyI0 CHEP)KHMBaeTcs mpobieMamMu ¢ BeO-caiiTom
(bupMBI, BCIEACTBUE KOTOPBIX JHIBI OTKAa3bIBAIOTCA OT HOKYIKH C CEpeIUHBI ABIKCHHS 10 «BOPOHKE
CIIpocay» Nepes MOKYIKOH.

[TepBas mpobiema — MeieHHas pabora BeO-caiita. M3BecTHO, 94TO 10 TTOJIOBUHEI IHTEpHET-TI0h-
30BaTeleil MOKUAAI0T BeO-CallThl, KOTOPBIC 3arpyxaroTcs 6onee 3 cekyHn [21]. Taxxe ckopocTh caiita
ABJsieTcsl aKTOPOM PaHXKMPOBAHUSI JUIsl IOMCKOBBIX CHCTEM, IOATOMY MEUIEHHO paboTaroliuii BeO-
caiT OyzeT OTpaxxaThCsl JAJIEKO BHU3Y PE3yIbTAaTOB MOKCKA.

Bropas npobnema — HeyIOBIETBOPUTEIHHBIN TU3aiiH W HaBUTaMs 10 BeO-caiity. o 37% moce-
TUTEJel BeO-caliTOB cpasy ke 3aBepLIaloT MPOCMOTP, €CJIN CYyOBEKTUBHO HAXOAAT UX HETIPUBIICKATEIb-
HbiMH [21]. To ecTh cailT GUPMBI MOKET OBITH TIEPETPYIKEH CIHMIIKOM OOJBIINM KOJIUYECTBOM TEKCTa,
HEYJITAYHOHN [IBETOBOW TaMMO, INOO OBITHh CIOXHBIM I OPUEHTHPOBAHUA U TOWCKa TpeOyeMoil nH-
dhopmaruu.

TpeTbst mpobieMa — OTCYTCTBUE CIIEIMATBHO CO3IaHHOTO MOOMIIBHOTO Beb-caiita. MccnenoBanus
MOKa3bIBarOT, uT0 60% WHTEpecaHTOB KOMMEPUYECKOH HH(POPMAIINHU C BRICOKOW BEPOSTHOCTHIO TOKHHYT
BeO-caliT hupmbl Ha cMapT(oHE MPHU BOZHUKHOBEHHUH Ja)ke HEOONBIINX MPOOJIeM ¢ HaBUTAIMEH IO
HeMmy, a 44% npu ATOM NepelayT Ha CailT KOHKypupyomiel kommanuu [22].

UetBepTas mpoOieMa — HETaTUBHOE TEPBOE BIEUATIIEHHE OT BHICOKOW IEHBI POIYKTA (PUPMBL.
Kak n3BecTHO, B CpefHEM TTOCETUTEINH IIPOBOJUT Ha IFOOOM BeO-caliTe 110 MATHAIIATH CEKYH]I, TPEXKIE
YeM IIPUHUMAET PElICHUE O AajbHEHIIEM TPOCMOTpE WK yxoze. [lo3ToMy eciiu moTeHIMaIbHbIe U pe-
aNbHBIC TU/IBI CYUTAIOT IIEHY POTyKTa HEJJOCTATOYHO KOHKYPEHTOCTIOCOOHO! HITH BBICOKOH € TIEPBOTO
B3TJIs/1a, OHU He OyAyT MPOJOIDKATh IPOCMOTP caifTa. B CBsI3U ¢ ATHM KpaifHe BaKHO YOEIHUTHCS, UTO
npeayiara€MbI€ IEHLI COOTBETCTBYIOT OKUAAHUAM JIUIOB.

[TsTast mpobnema Beb-caiita GUPMBI — HEYAOBIECTBOPUTENIbHAS KIIMEHTCKAs CIYX)0a TOIJICPKKH.
Ecnu nmuner He momy4aroT mo00i HE0OX0IMMOM TIOMOIITH, TO 3TO OTPA3HUTCS Ha JW3aifHe caiTa U JBU-
JKEHHUH JIUJIOB 10 «BOPOHKE crpocay. [To manubiM American Express, 1o 75% moTeHIIHAIbHBIX TTOKY-
naTelsiel B MOCJICTHUI MOMEHT OTKa3aJIuCh OT IMOKYIKH W3-3a 3aTPYIHECHUH B PELICHUH MPOOIeM TeX-
HUYECKOM TOIIEP)KKON caiiTa, 4To JejIaeT TaKKue 3aTPpyIHEHUs] KpuTHUeCKuMHE [23].

[Tecras mpobnema — OTCYTCTBHE CUTHAIOB JIOBEPHS — MHANKATOPOB HA/ICKHOCTH U O€3011aCHOCTH
Be0-caiiTa, MpexkJie BCero, nepeiayie JIUI0M POJIABILy MEPCOHANBHBIX JAHHBIX U COBEPILICHHS TPAHCAK-
1ui. Takue HHANKATOPHI MOTYT OBITh MPEJCTABICHBI B BUJE OT3HIBOB KIIMEHTOB, 3HAYKOB O€301MacCHO-
CTH, TIOJIO’KUTEIBHBIX OT3BIBOB MJIM KOHTAKTHOW WH(pOPMAIIHH, KOTOpas 0TOOpakaeTcsi Ha BUTHOM Me-
CTE U €€ JIETKO HalTh. be3 3TuX CUTHAIOB JJOBEPUS MIOCETUTENHN MOTYT HE YyBCTBOBATh c€0s1 YBEPEHHO,
niepeiaBasi CBOIO JINYHYIO WHPOPMAITUIO HIIH COBEpPINast MOKYIIKY.

Cenpmas mpoOiieMa — 3armpoc IPOAaBIIOM Yepe3 BeO-CalT OOIBIIOTro KOJIMYECTBA IMEPCOHATBHON
nH(pOPMAIUH, KOTOPBIN HAKIAABIBAETCS HA HEYBEPEHHOCTh TTOTEHIIMAILHOTO JIH/a B BO3MOXKHOCTH JI0-
BepaTh Gupme. CuTyanust ycyryOisieTcsl TeM, YTo B IMOCIeIHUE OBl YUCIIO COOOICHUH 0 Kpaxke TaH-
HBIX ¥ VHTepHET-MOIIEHHINYECTBaX PacTyT B TEOMETPUUECKON MPOTPECCUH, MOITOMY OOJBITNHCTBO
MOTEHITUATBHBIX ITOKYTIaTeNIel TOTOBBI MPEIOCTABIISATH CBOKO JIMYHYO HH(POPMAIIHIO TOIHKO H3BECTHBIM
1 XOPOIIIO 3aPEKOMEH/IOBABIIMM Ce0sI KOMITAaHHUSIM.

Bocemas mpobiieMa — CII0KHBIH Tpoliece 0hOpMIICHHS CIIEIKH Yepe3 BeO-caiT. Tak, uccieoBanme
MoKaszaino, 94to 65% mokynareneil 0TKa3pIBAIOTCS 3aBEPIIUTH CAEIKY U3-3a CI0KHOTO Tporecca 0popM-
JeHus 3akasza [24].

Hessitas mpobiema BeO-caliTOB KOMMEPUECKUX UPM — OTCYTCTBHE MTOITHOICHHOTO YaTa CO CIellt-
AJIMCTOM B 00JIaCTH MPOAaX, 00eCIIeYnBaIOIEr0 HHANBUAYAIBHBIN MOIX0A K Kaxaoi crenke. Korna
MOKYIaTEIH BUAAT BO3MOXKHOCTh OOILEHHS C PEealbHBIM YEJIOBEKOM, UX JOBEpUe (GUpMe BO3pacTaeT U
JIBIDKEHHE TI0 «BOPOHKE CIIPOCA YCKOPSETCH.

Hecsras mpobiemMa — OTCYTCTBHE Ha BeO-caliTe MeXaHW3Ma MOMOIIM MTOKYIATEI0 MPH BO3BpaTe
npoaykTa v GopMalbHBIX rapaHTui KauecTsa. [IoJHOCTBIO TpogeMOHCTpUpOBaHHas GUPMON OJTUTHKA
rapaHTHPOBaHMS KauecTBa M BO3BpaTa JIAeT TOKYIMATEN0 YBEPEHHOCTh B IPABUIILHOM BEIOOpE, HEOO-
XOJUMYTIO IJId 3aBEPIICHUS ITPOIECCa IMOKYIIKH.
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B cBoto ouepenp, pelieHHE MEPEYUCICHHBIX BBIMIE MPOOJEM IOBMKEHHS JUAOB B «BOPOHKE
CIIpOCay, CBSI3aHHBIX ¢ BeO-caliToM (PUPMBI-IIPOJIaBIA, MOXKET OBITH JOCTUIHYTO IIPHU MCIIOJIb30BAHUU
CIEAYIOINX PEKOMEH M.

Bo-mepBbIX, ycKopeHHe MOIHOLEHHOH 3arpy3ku BeO-caiiTa npu nomoruu onuuu CDN — cetu go-
CTaBKH KOHTEHTA, ONTUMHU3ALUH BHJICO U N300paKEHHI, COKpaIeH s IPUMeHeHus (aiinos JavaScript
u CSS.

Bo-BTOpBIX, pa3paboTka TapreTHHra CTPYKTYphI Au3aiiHa BeO-caliTa, aBTOMAaTHUECKH aJanTHPYe-
MOTO K Pa3InYHbIM pa3MepaM dKpaHa, UCTIOJIb30BaHKe BCTPOeHHBIX SV G-n300pakeHnit, MacITabupy-
eMBIX 0€e3 CHIDKEHMS KauecTBa, JavaScript ajs omnpeeneHs pa3MepoB dKpaHa ¥ OPHEHTAIIHIO MOOUIIb-
HOT'O YCTPOMCTBA, HACTPOIKAa COOTBETCTBEHHBIX CEPBEPHBIX CLICHAPUEB.

B-TpeTbux, ynpoleHre MEHIO HaBUTalluKN BeO-caliTa MyTeM CO3JaHHs PaCcKpPBHIBAIOLIETOCS MEHIO,
METra-MEHIO Ul yIOPSAOYMBAaHUS CBA3aHHBIX CCBUIOK, MCIIOJIB30BAaHME HABUTALMOHHBIX LETMOYEK U
BHYTPEHHHUX CCBUIOK JJIsI OTCIICKMBAHMS MOCETUTEIEM MECTOIOJIOKEHU Ha BeO-caiite (upmbl. s
MOOMJIFHOH BEpCHM caiTa 1ejecooOpa3HO HCIIONb30BaTh KPYIHbIC, YAOOHBIE W JIETKO YUTaeMble
MPHUQTHI, CIENUATBFHO aJalITUPOBAHHBIE AJISl SKPAaHOB CMapT(OHOB.

B-ueTBepThIX, OTyIafKa CIIy>KOBI OIIEPATUBHOIO PEarMpoOBaHMsI Ha BOIIPOCHI NMOKYyNATeIeH 1 aBTO-
MaTU3UPOBAHHOW CHCTEMbI OTBETOB Ha pacmpocTpanenHbie Bompockl (FAQ). Taxke BaXHO pa3meraTh
KOHTaKTHYIO0 HHPOpMaIUio GUpMBI Ha BUTHOM MecTe BeO-calita B opmMe, Jaroiieil BO3SMOXKHOCTB O-
CETUTEJISIM OTIIPABIISITH COOOLICHHMS, HE TIOKUAAsA CalT. B aneKTpoHHYI0 MOUTY, pacchllaeMyo JINAAM,
1eJ1eco00Pa3HO BKIIIOYATh KYIOH MM KO CKUAKH.

B-naThIX, U1 TOBBIIEHHST JOBEPHS OTEHIUANBHBIX U PEalbHBIX JINJIOB PEKOMEHIYETCS UCTIOJb-
3oBanne MaTepHeT-ipoTokonaa HTTPS mis 6e30macHBIX MOAKITIOYEHHUH U ITOJIMTHKH KOH(PUICHITNATb-
HocTH, a Takxke PCl-coBmecTrMoro miarexHoro nuto3a. [lomoxurensHbli 3G ¢GeKT B IIaHe MOBbIIIe-
HUS T0BepHs K GUpMe aeT pazmenieHue nedateid nosepust (SiteSeal) n3BectHbIXx KoMmanuid, cepTudu-
KaTOB W Harpasj Ha BeO-caiire.

B-1mecTpIX, HCIONB30BaHUE TH3EPOB KOHTEHTA (TMOOYKAECHUS K IPOCMOTPY ITOJHOM BEPCUH OIpe-
JISTICHHOTO MaTepHalna), a Takke 3aMeTHbIX U MmoHsATHBIX kHomok CTA (call to action) mis npusbiBa
TIOCETHUTEINS K ONPEeIICHHBIM JEHCTBUAM (PErHCTpaIMH, MTOTyUYeHHS KaTauora, 3aKJII0UeHHsI JOroBopa
U 1Ip.).

B-cenpMmbIxX, IpuBIeUeHUE JOCTYIHON BEO-aHATUTUKYU AJIS ONIpeleNeHus TeX cep MpOaBIKEHUS
Be0-caiiTa, KOTOpble IPUBEIYT K OoJiee 4acTol KoHBepcHu cripoca. Hanbosee mpocThiM pelieHueM st
HEeOOIBIIMX KOMMepueckux (upm™ sBisercss ucnons3oBanue Google Analytics mnm ero ananoros
(StatCounter, Fathom Analytics, GoSquared u mip. [25]) asst nporHo3upoBaHusi KOHBEPCHii — Hanboiee
JKEIaeMoro JeiicTBuA mojb3oBareneil caiita. C MOMOIIBIO MPOABUHYTON BeO-aHAIMTHKH BO3MOXKHO
CEerMEHTHPOBATh TpapHK U BBISIBUTH HaUOOJIEe MocelaeMble 30HbI caidTa (paiic-mucTbl, THPOPMAITUIO
00 YCIIOBUSIX IOKYTIKH, IIOCT-TIPOJA’KHOM OOCITYKMBAHUH, TAPAHTHUIX KA4eCcTBa U Ip.).

Uro kacaercsi HCNOJIB30BaHMs BeO-caiiToB B B2B-ctparernn gopmupoBanus crpoca, TO ciegyeT
MIOMHHUTS €€ TJIaBHOE oTianune oT B2C — Gosiee JIMHHBIC IIUKIIBI TPOJIaXK, HEOOXOIUMOCTh KOMMYHHUKA-
LU ¢ HECKOJIBKUMH KJIFOUEBBIMH JIUIIAMH, TPUHUMAIOIINMH PEIICHHs, a TAKXKE C Pa3HBIMH OTAEIaMHU
KOMITaHUM-TIOKyHatens. B cpeaHeM Ku3HeHHBIH MK HoKynarens B2B moxer nocturats HECKOIBKUX
MECSIIIEB, U «BOPOHKA CIIPOCay CTPYKTYPUPOBaHa HE TOJBKO 110 CTAIUSM NPUSTHS PEIICHHUH O TIOKYTIKE,
HO U 110 Mepe TOIy4eHUs 0100pEHHUST Ha HECKOJIBKUX YPOBHSX YIIPaBJICHUs OpraHU3alMU-TIOKYTIaTelsl.
ITosToMy cTparerus popMupoBaHUs U KOHBEPCUH cripoca B cucteme B2B o0brunHO dopmanusyercs B
BUJIE TSITWIETHETO MapKETHHTOBOTO TUIAHA ISl «BBIPALIMBAHUS JIOSUTBHBIX JIMAOB. [Ipu pasaencHun
B2B-crparernu Ha 3QPpekTHBHO (HYHKIIMOHUPYIOIIUE YaCTH 00pa3yeTcsi BO3MOKHOCTh c(hOPMHUPOBATH
CBOET0 POAA «KaJEeHAAaph KOHTeHTay. C y4eToM JaHHBIX 0COOEHHOCTEN NCTI0JIb30BaHKE BeO-CaiiToB At
(bopMHpOBaHUsI U KOHBEPCUH cIpoca B cucteMe B2B MokeT uaTH ¢ UCIoNIb30BaHruEM CIIEIYIOLUINX HH-
CTPYMEHTOB.

[TepBblit ”HCTPYMEHT — MApKETHHT B coMaibHbIX ceTsix. [To nanneim Edison Research, na nagano
2020 r. 4,15 mipa 4enoBEK B MUPE MOCTOSIHHO UCIOIB3YIOT COLUAIbHBIE CETH, UTO AeNacT MapKETHHT
B COIMAJIBHBIX CETAX BBICOKO 3(h(heKTUBHON KaMmaHuel mo ¢popMupoBaHuio crpoca [26]. Vememmas
cTparerus (GopMHUpYIOMIEro MapKkeTHHTa Jiisi B2B B colManbHBIX CeTsSIX MOTUBUPYET PYKOBOJIUTENEH U
COTPYAHUKOB MPOGUIBHBIX OTIEIOB KOMIIAHUI-NIOKyIaTeIel epedTH Ha BeO-CTpaHUIly MU B Ojor
(UPMBI-TIPOJIABIIA B COITMATBHBIX CETSAX U CTATh JIHJIOM.
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Bropoii nnctpyment — PR-kammanuu B 3nmekTpoHHbIx CMU, BKIIFOYAONIME WHTEPBBIO B OJIOTaX,
MOJIKACTHI, BEOMHAPHI U TIP.

TpeTuii HHCTPYMEHT — MOUCKOBAasi onTuMU3anus s B2B-koHTeHTa, IUIs KaKI0TO OTACITBHOTO
(parMeHTa KOTOPOTro MOTYT OBITH POBEACHBI UCCIIEIOBAHUS MHEHHS [IEJIEBON ayAUTOPHH.

UerBepThlii HHCTpYMEHT — omtuMmuzanusi WEB-pecypca mox TpeOGoBaHUS MTOMCKOBBIX CHCTEM
(Search Engine Optimization, SEO, u Social Media Marketing, SMM-mapketunr). SEO-mMapkeTusr —
NIpYBJIEYEHNE HOBBIX JIMJOB U3 YKcia 11efeBoi B2B-aymutopru, BRINOTHAIONIECH peieBAaHTHBIE 3aITPOCHI
B MOMCKOBBIX CHCTEMax 3a CUeT BBIBOJA caiiTa GUPMBI B TOM Pe3yibTaToB moucka. CienyeT NpUHATh
BO BHHMAaHHE PE3yJIbTaThl II100aIbHOTO HccleaoBanus dpdekTuBHocTH SEO-MapkeTHHTa, COrllacHO
KoTopbiM Oostee 90% aBTopoB 3ampocoB B GOogle He umyT nanee nepBoi CTpaHMIBI pe3yabTaToB [27].
B cBoto ouepens, SMM-mapkeTuHT puMeHuTeNnbHO K B2B-niponakam o3HavaeT Tua0reHepanmio mno-
CPEIICTBOM «HAarHeTaHus» Tpaduka depe3 COUHaIbHBIE CETH, B Ipollecce mepeaadn mH(popManuu o
bupmMe, IPOIyKTE WK OPEHJIE OT OJJHOTO YenoBeka npyromy. [Ipu atom SMM-MapkeTHHT Kak HHCTPY-
MEHT cTpaTteruu (HOpMHUpPOBaHUs CHpoca 00JanaeT CPaBHUTEILHO HEBBICOKOW CTOMMOCTHIO OTHOCH-
TenbHO 0 raiiH-HHCTPYMEHTOB.

[1aTBIif HTHCTPYMEHT — MapKETUHT BIUSHUS, CBA3BIBAIOMINNA (PUpMY-TIPOAABIA U €€ TMPOIYKT C JIH-
AcpaMun MHEHHH B 6H3Hec-cpeae, AKTHUBHBIX B COOUAJIBHBIX CETAX, BUPTYAJIbHBIX 6I/I3HCC'KOMBIOHI/ITI/I.
HpI/IMeHI/ITCJIbHO K «BOPOHKCE CIIPpOCa» UCIIOJIb30BAHUE JCJIOBOI0 aBTOPUTETA BIUATCIIbHBIX JIUI] BBICTY-
MaeT MHCTPYMEHTOM CTUMYJMPOBAHUS KOHBEPCUH CIIPOCa B HIDKHEH YaCTH «BOPOHKI.

[lecToif MHCTPYMEHT — MapKETHUHT MMOJKACTOB (2yINOKAHAIIOB), KOTOPBI B MUPOBOM MaciiTade
cerous, 1o maHHeIM Statista, oOpasyeT moaoTpacie pekiIaMHOro OusHeca ¢ 060poToM Ootee 2 MIIp
nost. [24] Edison Research mpuBomut manHbie 0 CpemHeM ciyliaTese, KOTOPIH eXeHeIeIbHO 00pa-
IaeTcs K BOCbMHU moakactam [26]. CooTBeTCTBEHHO (UPMBI-TIPOAABIIBI MOT'YT T€HEPUPOBATH JIUIOB Ye-
pe3 coOCTBEHHBIE TIOAKACTBI WM Yepe3 MMOIKACTHI JIUACPOB MHEHHS B cpesie Ou3Heca. Happatus, pac-
HpOCTpaHHCMLIﬁ qepe3 IMOAKACTHI, MO3BOJIACT 3HAYHUTCIIBHO IMOBBICUTH Y3HABACMOCTH (I)I/IpMLI n ec
OpeHpa.

CenpMO# MHCTPYMEHT — NapTHEPCKUH MapKETUHT — 00beIMHEHNE KOHTEHTa (QUPMBI-IPOABIIa C
KOHTEHTOM JPYTUM (HUPM B paMKax COBMECTHO pPeajM3yeMOl CTpaTerHu ()OPMUPOBAHMS CIIPOCca TPU
moMoIH IU(pPOBEIX KaHaoB. K mapTHEpCKOMY MapKEeTHHTY OTHOCHUTCSI KO-OpEHIUHTOBBI KOHTEHT,
pedepanpHbIe TporpaMMBI (TIPUBIIEYCHHE TAPTHEPOB 32 BO3HATPAXKICHUE B BUJIC 3apaHee OTOBOPEHHOM
YacTH MPHUOBLIN), B3AUMOACHCTBHE C OIArOTBOPUTEIBHBIMHA OpraHU3alMsIMUA. BakHol 4epToit mapT-
HEPCKOT0 MapkeTuHTa B cucteMe B2B siBisiercs TmarensHas atpuOyus — uaeHTu(UKanus COOBITHH B
JISIIOBOM <«OKU3HM» (PUPM-TTUIOB (MHAYE HA3BIBAEMBIX «TOYKH KacaHUs ), KOTOPhIE CITOCOOCTBYIOT KOH-
BEPCUH HX CIIPOCa, JUTs MOCIEYIONIeH TPUBSI3KA K HUIM MapKETHHIOBOI'O KOHTEHTA.

4 Conclusion / 3akaw4enue

JluporeHepaiys 3aHUMAET BaKHOE MECTO B MapKeTUHre (JOPMUPOBAHHS CIPOCa, SBIISISCH KIIOUe-
BBIM 3JIEMEHTOM CTpaTeTruH MPUBJIEUYEHUS HOBBIX MOKYyMHaTeeil 1 KOHBEPCHH MOTEHIIMAIBLHOTO CIIpoca
B IUIaTeKecrocoOHbIN. PacnpocTpaneHHbIE TOAXO0/IBI K pealn3aliiy CTpaTeruy GOpMUPOBaHMS CIIpoca
— KapTa NpoJaXk 1 «BOPOHKA CIIPOCa» — MHTETPUPYIOT JIMJOTCHEPALIUIO KaK 3Tall, ONpelessiouni Gu-
HaJIbHYIO TOUKY Ipolecca MpoIaky — 3aKJI0UeHHe cienku. B mo6oit monenu ctpateruu GpopmMupoBa-
HUSI CTIPOCA ¥ €r0 KOHBEPCHHU ITOTEHIMAIbHbIE TOKYIIATENH, Bce 00JIee CKIIOHSACH K TOKYIIKE, HAUMHAIOT
0ojiee MHTEHCUBHO UCKaTh MH(OPMAIHMIO O MPOAYKTE, 00pamasich K COBpEeMEHHBIM KOMMYHHKAIIMOH-
HBIM KaHaJlaM — COLMAIILHBIM CETSIM, BeO-caiitaM (pupM-Tipo1aBIOB.

JluporeHepalus Ha pa3IMYHBIX MapKeTIuieiicax B ceTd VIHTepHET TpeOyeT peann3oBaTh psijl MpHUH-
LIUIIOB PeaH3alli «BOPOHKH CIPOCa»: «3HAWTE CBOUX KIMEHTOBY», yUUTHIBATE CBOM OIODKET», YUET
CBSI3HM «BOPOHKH CIIPOCa» M €ro KOHBEPCHH, COBMEIIEHHE MPE-TIPOJJAXKHOTO U MOCT-TIPOAAKHOTO Map-
KETUHTa, TUBEPCU(DPHUKAIIUIO 3TATIOB «BOPOHKH CIIPOCA», CHHXPOHHU3AIMIO BXOSIIETO W UCXOJISIIETO
MapkeTuHra. @opMupoBaHHE CIIpoca B LIEJIOM U JUAOTE€HEPalLns CIPOCca B YACTHOCTU C HCIIOJIb30Ba-
HHUEM BeO-caiiToB TpeOyeT peluTh psia NpodiieM, TaKUX Kak MeieHHas paboTta BeO-caiiTa, ero Hey10-
BJICTBOPUTEIBHBIN JIN3aliH U HAaBUTAIUS, B OCOOCHHOCTH MO0 MOOHMJILHON BEPCHU, HETATHBHOE TIEPBOE
BIICUATJIEHHE OT BHICOKOHW IIEHBI, IEMOHCTPUPYEMOH Ha caiiTe, HeyAOBJIETBOPHUTEIIbHAS CIyk0a 1moa-
JEPKKH, OTCYTCTBUE CUTHAJIOB JIOBEPHS, CIOKHOE O(hOPMIIEHHE CIEIIKU Yepe3 CaiT, HeCOBEpIIEHHbIE
MEXaHHU3MBI BO3BpaTa MPOIyKTa Yepe3 CaiT.
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[IpuMeHUTENBHO K MapKETUHTY (POPMHUPOBAHUS ¥ KOHBEPCUU cripoca B cucteMe B2B, rie sxu3HeH-
HBIH UK TTOKYTaTels] MOXKET JUTUTHCS MECSIIaMd, OCHOBHBIMH BeO-MHCTPYMEHTaMH sIBISIOTCS PR-
KaMnaHuu B 3JeKTpoHHBIX CMU U conuanbHbIX ceTsx, ontumusanus B2B-konrenta u WEB-pecypca
o1 TpeOOBaHMUS TOUCKOBBIX CHCTEM, MAPKETHHT TIOJIKACTOB U MAPTHEPCKUN MAPKETHHT,
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